PAMD Form 34 C Queensland

Government

Appointment of motor dealer to sell a motor vehicle

. ABN: 97 406 359 732
on Cons'gnment Department of Employment, Economic
Property Agents and Motor Dealers Act 2000 Development and Innovation (DEEDI)

This form is effective from 1 July 2009

m The client is advised to seek independent legal advice before signing this form.

This Appointment must be completed and a signed copy given to the client before the motor dealer sells the client’s motor vehicle
on consignment. Failure to do so may result in a penalty and loss of commission for the dealer.
Instructions:

This Form enables a person (the ‘client’) to appoint a Motor Dealer (the ‘dealer’) as agent to sell the client’s motor vehicle on
consignment.

When performing this service, the dealer must comply with the Code of Conduct for Motor Dealers as set out in the Property Agents
and Motor Dealers (Motor Dealing Practice Code of Conduct) Regulation 2001.

For more information or to obtain a copy of the Code of Conduct before signing this form contact your local Office of Fair Trading on
13 13 04 or visit www.fairtrading.qld.gov.au.

Client details
To be completed by the client 1\ T4 LTS
(the person/company who is AQAIESS eerrveeeeeeiteeeceectee ettt e eeeite e e e eeettaeeeeesbaeeeeeebaaaeeeessbesseeeasbbaeeeeasbaseseesbaaeeeensaaaeeeeasareeeeanns

appointing the motor dealer).

SUDUID/TOWN ceeeeeeeeeeeeeeeeeerereeeeeee e Statel:ll:ll:l Postcode I:H:H:H:l

TelePhoNe w.cceiveeieeeeeieeeeeree e FaX trtetieeiteeeeeiiteeseerree s eerree e e e re e e s sare e e e s sannee

MODILE wevreeeeeeeeeeeerreeee e EMQIL e e

ABN:DD DDD I:H:H:l I:H:H:l Registered for GST: DYes D No

Motor dealer details

To be completed by dealer. AAZEIICY ieiiieeeieeieetttettteee i eeee e e e e e e e et et et e ettt e e e b e e s s s s a e s aeaeeeeee et e e et e ettt e et e nnntnnnnnss e neeeeeeeeeeeeeeeerenes
asn: 1 O] O] 000
LICENSEE NAME evvitriiiiiiiiieeeeeeeeeeeeeeeeeeeeetetrrraneaeeaaeeaeaeeeeseeeeesssessssssssssnssnsnssnssesassessesessessssssssssssnnnnnen
AATESS ittt reeeeeee ettt et eeeeeeeeee e s e e s e s s s — essaeeeeeeeeeessersressssssssannranannnseeeeeeeeeeeerrerrrnns

SUDBUID/TOWN et StateDDD Postcode l:“:“:“:’

Telephone ..ooeeeeeieeeeeteeeeeee e Fax

MODILE vttt EMAil et

Motor vehicle details

Details of motor vehicle to be Description (make, Model @and COLOUD iiimiiiiiieieiie ettt e e tee e e re e e vee e reee s naeesrneeeanns
sold on consignment. Engine number
Odometer reading.......eeeeeeeeeeeeeeecvcnnrnreeeeeeeeenn. Registration NUMDEr ....ccccvvvvveeeeeeeeeeeeeenirrrreeeees
Vehicle identification number .......cccceeennnee. Year of manufacture ......coooeveveevevevvvveiiicceeeeeeeeens
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Appointment of dealer for
consignment selling

If insufficient space, please
attach further pages.

The client appoints the motor dealer to perform the following service (please tick)
Sell a used motor vehicle by private treaty
Sell a used motor vehicle by auction

D Other (Plea@Se SPECIY) .uvivvieerieeieisieeie et ettt eteere et e e aeeste e s e e eeesbessseesssesssaesseesssesssessseenssennes

Performance
of service

Conditions, limitations or
restrictions include when and
how any auctions may be
conducted, time restrictions
and client directions.

Client to complete

Motor dealer and client to agree on and outline here how the service will be performed and any

conditions, limitations or restrictions on the performance of the service:
(e.g. detailing, vehicle serving or other preparatory work for sale).

The Client acknowledges that they are responsible for insuring their vehicle against loss or
damage whilst on consignment.

D | acknowledge (client to tick box).

The motor dealer must ensure that the vehicle is properly secured and protected from damage.
The dealer cannot remove any parts from the vehicle (without first obtaining the client’s written
authorisation).

Listing price

Reserve or listing Price (sale of VENICIE) $ .vveerveeereeereeeeeereceieeeeecreeeteeerecreeereeeeeereeeseeeseeenreenseeesneenns

Agreed commission

Under Queensland law

there is no maximum cap on
commission charged for motor
dealer appointments, only
what is negotiated and agreed
upon by the client and dealer.

Dealer and client to agree
when commission is payable.

Please note, you as the client have the right to negotiate the commission, charges and
services.

The client and the dealer agree that the maximum commission (and GST) payable for the service
to be performed by the dealer is:

Estimated % of commission:

................................................ % of sale price  PlUS w.eeeeeeeveeeeerciiieeienrieeeeessieeeesenenee. % GST; OF
Estimated $ amount of commission:

COMMISSION $ cevveereeeeereeeeee e PLUS GST S ettt
Total Payment $ .ocveevvevreeeieeieeereeeeeeee e ; or
Other (Ple@se SPECITY): ......cccuiiiiiiiieieee ettt e e e s te et eeraesve e seesssesssessaessaesssasnseans

Percentage — Commission expressed as a percentage is worked out only on the actual sale price.

Amount — Commission expressed as an amount represents the commission payable if the motor
vehicle is sold at the listed price. The amount of commission payable may vary from the estimated
amount stated.

When commission is payable to the dEALEr ....cuuiieiiiiieirieieee e see e s sanee e
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Fees and charges

Please note that fees and
charges chargeable under this
Appointment are inclusive of
Goods and Services Tax (GST).

Fee (description): Amount (S): When payable:

Expenses

Motor dealer to complete in
relation to each service or
category of service.

Attach schedule if extra space
is required.

The client authorises the motor dealer to incur the following expenses in relation to the
performance of the service/s:

Other (e.g. estimated photocopying, telephone calls, facsimiles, bank and credit charges,
postage, searches and auctioneer’s travel costs)

Nature: Amount (S):

Agent’s rebate, discount,
commission or benefit
on expenses

The client agrees and acknowledges the motor dealer may receive the following rebate, discount,
commission or benefit in relation to any expenses the motor dealer may incur in connection with
the performance of the service:

Source: Estimated Amount (S) / Value (%):
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Client’s checklist Before completing this form the client should tick the following:

| have read and understood the terms of this appointment.

| have considered seeking independent legal advice before signing this form.

| have had the opportunity to negotiate the commission, charges and services.

Signatures Client

All parties are to sign and keep
a copy of this Appointment.

one QLI LIS

Motor dealer

one LI LIS

SIZNATUIE 1eiiiiiiiiieeiiieeee et e e e e e e e e e e s s s ararateeeeeeeeesssssssssnressaaaaees

SIGNALUIE ceieeeie et e e e e ettt e ee e e e e e e e e e e e e rrbaeeeeaeeeeeeeee e nnnnaararaaaas
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